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Showroom & Creative Office
Space for Lease

HDC at a Glance

7026 Old Katy Road
Houston, TX 77024

+280,000 SF

Site Size: 11.75 Acres

Class B Building

Number of Stories: 3

Available Spaces: +657 - 10,000 SF
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Exceptional
Amenities

' Wide open-air walkways with free
and convenient walk-up parking

Interior 11 foot ceilings with
floor-to-ceiling windows

First class showrooms occupy
first and second floors

On site managament, marketing,
and space-planning services

Beautifully-kept gated grounds

' that feature multiple water
features throughout the property,
large green spaces, and outdoor
communal spaces



Be in the Heart of
The Houston Design District

Convenient Access to

I-10, 1-610, and entrance

and exit ramps to
major interstates, as
well as easy access to

the Northwest Transit

and Silver Line Metro
Station

Ideal location in the

Katy Freeway Energy

Corridor

Submarket, with close

proximity to
Memorial Park

Area amenities include
high-end shopping and
dining along
Washington, Uptown,
the Galleria, and River
Oaks District

Surrounded by
numerous design
industry businesses
along Old Katy Road, in
the heart of the Houston
Design District
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All of Houston
Less than /5 Minutes Away

MEMORIAL PARK | /.4 MILES | 4 MINUTES
SPRING BRANCH | 3 MIILES | 8 MINUTES

THE HEIGHTS | 4.6 MIILES | 10 MINUTES

RIVER OAKS | 4.8 MILES | 13 MINUTES

UPTOWN + GALLERIA | 5.6 MILES | 13 MINUTES
MEMORIAL VILLAGES | 5.8 MIILES | 12 MINUTES



First Floor
“Showroom Space

Old Katy Road
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Second Floor
“Showroom & Office Space

Old Katy Road
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Third Floor
Office Space

Old Katy Road
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Makeyour
Homeere *

Faith Pate
fpate@mlbcre.com
713.805.2907

M B COMMERCIAL
REAL ESTATE

Schedule your

" thehoustondesigncenter.com



11-2-2015

Information About Brokerage Services
L Texas law requires all real estate license holders to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
e Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
e Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

MLB Commercial Real Estate, LLC 9009790 tmason@mlbcre.com 713-622-1400

Licensed Broker /Broker Firm Name or License No. Email Phone
Primary Assumed Business Name

Todd Mason 381430 tmason@mlbcre.com 713-324-9700

Designated Broker of Firm License No. Email Phone
Faith Pate 689513 fpate@mlbcre.com 713-324-9705
Licensed Supervisor of Sales Agent/ License No. Email Phone
Associate
Sales Agent/Associate’s Name License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date
Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
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